
WESELLER Reseller Guide 

Start your reselling journey and grow your business 

 

Introduction 

Welcome to the WESELLER Reseller Guide! 

This guide is designed for beginners who want to start reselling products online using trusted 

suppliers. Follow these strategies to make consistent profits, understand safe selling practices, 

and scale your reselling business. 

 

Chapter 1: Understanding Reselling 

What is Reselling? 

Reselling is buying products at a lower price and selling them at a higher price for profit. 

Key Principles: 

 Buy from trusted suppliers 

 Sell honestly and professionally 

 Focus on products with demand 

 Track your profit and expenses 

Why Start Reselling? 

 Low barrier to entry 

 Flexible working hours 

 Potential for high profit margins 

 Opportunity to learn online business skills 

 

Chapter 2: Choosing Products 

1. Start Small 

 Pick products under £60 to reduce risk. 

 Example: Popular electronics, shoes, fashion items. 

2. Check Demand 

 Research on Facebook Marketplace, eBay, Depop, or Vinted. 



 Look at trending products and average selling prices. 

3. Quality Matters 

 Always choose products with good reviews or verified suppliers. 

 Selling quality items builds trust and repeat buyers. 

Pro Tip: 

Start with 1–2 products to test sales before buying in bulk. 

 

Chapter 3: Buying From WESELLER 

 Visit the WESELLER store and select your products. 

 Make sure to double-check your shipping details. 

 Track your order for smooth delivery. 

 Keep your receipts for reference. 

Safety Note: 

Only purchase items listed on WESELLER they are in the best top-tier quality. 

 

Chapter 4: Creating a Winning Listing 

Best Platforms for Beginners: 

 Facebook Marketplace 

 eBay 

 Depop 

 Vinted 

Listing Tips: 

 Use clear, high-quality photos 

 Write an honest description 

 Include the condition (new, unused, etc.) 

 Set a competitive price 

Example Listing Template: 

 Title: “Apple Airpods Pro 2 – Brand New” 

 Description: “High-quality wireless earbuds with charging case. Perfect for personal 

use or reselling. Brand new, unused, boxed.” 

 Price: £80 

 Delivery Options: Shipping or local collection 

 



Chapter 5: Pricing Strategies 

1. Research Competition 

 Look at what similar products sell for online. 

 Price slightly lower than average to attract buyers. 

2. Factor in Costs 

 Product price + shipping + marketplace fees = Minimum selling price 

3. Profit Margin 

 Aim for at least £60-80 profit per item initially. 

Pro Tip: 

Don’t overprice — fast sales build reputation and allow repeat business. 

 

Chapter 6: Communicating With Buyers 

 Respond quickly and politely 

 Answer all questions honestly 

 Confirm buyer details before shipping 

 Use tracking numbers when possible 

Pro Tip: 

Good communication builds repeat buyers and positive reviews. 

 

Chapter 7: Shipping & Delivery 

 Pack products securely to avoid damage 

 Include any documentation or receipts if required 

 Confirm delivery with the buyer 

Pro Tip: 

Offer multiple delivery options to attract more buyers: 

 Local pickup 

 Standard shipping 

 Express shipping 

 

Chapter 8: Scaling Your Reselling Business 



1. Analyze Your Sales 

 Track what products sell best 

 Note peak selling times and adjust stock 

2. Expand Inventory 

 Buy more units of items that sell quickly 

 Introduce complementary products 

3. Build Your Brand 

 Use professional product images 

 Create a social media presence to market your store 

 Engage with customers for repeat business 

4. Join the WESELLER Discord Community 

 Exchange tips and strategies with other resellers 

 Learn from experienced sellers 

 

Chapter 9: Common Mistakes to Avoid 

 Overbuying products you haven’t tested 

 Misleading buyers about product quality 

 Ignoring buyer messages 

 Forgetting shipping costs in your pricing 

 Not keeping records of sales and profits 

 

Chapter 10: Tips for Fast Profits 

 Start with high-demand, low-cost items 

 Focus on 1–2 platforms at first 

 Use clear photos and honest descriptions 

 Respond within hours to interested buyers 

 Track profits and adjust your strategy 

 

Conclusion 

Starting a reselling business can be easy and profitable if done professionally. Follow this 

guide, start small, learn as you go, and scale responsibly. Your success depends on trust, 

consistency, and smart product choices. 



Good luck, and happy reselling with WESELLER! 

 

Optional Bonus Section: Quick Start Checklist 

 Choose 1–2 products to start 

 Purchase from WESELLER 

 Create honest listings online 

 Price competitively 

 Communicate clearly with buyers 

 Ship securely and track orders 

 Repeat & scale 
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